Marketing Tips

· Myth- If you build it, they will come

· Determine your target market (who, where now, family size/make up, income necessary).  Profile!

· Don’t assume your target market is looking

· Figure out where your target market is now

· You cannot do too much marketing

· Do not wait too long to start marketing

· People want to buy a home.  Talk about the homes first, then the organization

· Explain it in terms people can understand.  Not $165,000; but $960/month.

· Do not be afraid of the CLT “deal”.  It’s not right for everyone and that’s okay

· Maintain your waiting list.  Let them know you care.

· Remember employers as marketing sources

· Effective marketing takes time and money

· Do your own marketing

Employers as partners

Sponsor trainings for lenders, title co, etc., to educate them about CLT’s 

Get industry leaders to talk to others in the industry

